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Providing vital foot in the door to China

Jenny Dillon

LAST week logistics company DHL said small
businesses in Australia find it easier to trade with
Asia compared to their bigger counterparts.

This week, the Business Enterprise Centre of St
George and the Sutherland Shire and Austrade’s
Tradestart will be telling tell them how it’s done.

The two groups regularly hold what they call The
China Lunch Room, where business people keen to
get into China get the opportunity to talk with the
people who have been there, done that.

BEC executive officer Maria Cook said the
tichtenine economv and Australians® erowing

reluctance to spend means now is an ideal time for
small enterprises to look for other options,

While China’s growth rate is set to decline in the
future, it will not be to the same degree as the
economies of Europe and the US, she said.

Also, China’s growing middle class is increas-
ingly demanding the more sophisticated consumer
goods and services that define western society.

The China Lunch Room had a number of unique
aspects, she said. They were:

B IT provided formal presentations from successful
businesses that share their experience and tips for
SUCCEsS:

W IT providled 90 minutes of access to key
representatives who could answer specific ques-
tions about doing business with China; and
M IT provided a list of trade pathways compiled by
the China Lunch Room organising team on
approved trade missions, mentoring programs,
exhibitions, training and trade fairs.

Friday’s theme will be From Supply to Retail —
What do Red Bull and Gelato have in common.

The ltunch will be held at St George Leagues Club,
Kogarah on Friday at noon. For more information
go to www.chinalunchelub.com.au or phone the
BEC on 9545 5900




